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Fragmentation reshapes settlement
preferences

Organisations are facing a challenging operating
environment, marked by pressure to expand

into new markets alongside growing liquidity,
counterparty, and sanctions-related risks. The
concern points to increasing uncertainty in cross-
border business activities.

Against this backdrop, alternative settlement
currencies are emerging as an important enabler
of resilience. Exposure to alternative settlement
currencies including Renminbi (RMB) suggest
that organisations are expanding the range

of settlement options available to support
international trade, manage uncertainty, and
maintain operational agility in a rapidly changing
environment.
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Geoeconomic challenges that have impacted
corporates over the last 12 months

% of respondents
Expansion to new markets

Respondents are increasingly facing
pressure to expand into new markets

95% as organisations seek to diversify
geographic risk.

This trend is driving greater complexity,

Say that there is requiring support for new currencies,

increased pressure .
to expand Iinto new ban.kmg networks, and regulatory
markets environments.

Energy price volatility and liquidity risk

Rising energy price volatility is
emerging as a liquidity management
94% challenge, complicating cash
forecasting and increasing uncertainty
around short-term funding needs.

Say that energy
price volatility is
creating additional
uncertainty in cash
flow forecasting
and liquidity
planning

Rising counterparty and sanctions risk

There is a higher risk that business
partners may be unable to fulfil

92% their obligations, and that regulatory
sanctions could disrupt or restrict
transactions.

Say that there

is increased
counterparty and
sanctions risk

Degree of impact currency volatility and
diversification has on choice of settlement
currency

% of respondents

8%
- Significant influence

36% Moderate influence
Limited to no influence

Current use of Renminbi

% of respondents

17%

RMB is currently used Considering using RMB

in the next 1-2 years



Visibility and control as priorities

Findings suggest that business performance
increasingly depends on visibility, control, and
trust across complex payment ecosystems.
Limited real-time visibility and growing reliance
on multiple intermediaries are creating challenges
in monitoring cash positions, forecasting liquidity,
and safeguarding funds.

In response, businesses are progressively
investing in technologies such as tokenised
assets and Al-enabled solutions to enhance
transparency, improve information accessibility,
and strengthen operational resilience. These
capabilities can help organisations respond more
effectively to growing treasury complexity while
supporting more agile decision-making.

Our approach to digital assets is cautious

but progressive. Current use is focused on
collections in response to demand from markets
facing currency volatility, but we see longer-term
potential across vendor payments, lending, and
cross-border treasury management.

Brian Chen
CFO, ADATA Group \" ADATA
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Impact of currency diversification on liquidity management and payment strategies

% of respondents
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and cash positions Factors linked to speed

Reliance on multiple intermediaries
or correspondent banks

Other factors

61%

0,
Increased complexity in cash forecasting _ 58%

Longer or less predictable settlement
timelines

Increased manual reconciliation and
exception management

Deployment maturity of emerging technologies

% of respondents

31% 19% 28%

45%

36%

53%

| 2%
Embedded Al/ML Adoption and usage Information retrieval
analytics of tokenised assets and response

generation using Al

56%

39%

Fully deployed and operational at scale

Limited live use in selected geographies or use cases
- Pilot or proof-of-concept stage
- Exploration or evaluation only

Not using or considering this technology



Research Methodology

Sampling considerations

In this detailed industry survey, we engaged 36 business and finance leaders, CFOs, finance heads, and senior treasury executives from organisations with annual

revenue over USD500 million in Taiwan.

Survey sample profile

Respondent roles
Chief Financial Officer 44%
Head of Treasury
Head of Finance

Senior Manager/Director - Finance

Senior Manager/Director - Treasury

Organisations’ annual revenue

USD2-5B

D"
19%

USD500M-1B

Ve
33%

USD50B+ \

USD10B-50B

USD5B-10B

USD1-2B

Seniority
44% 56%
C-suite C-1
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Geographical scope

) ‘
69% 6% 25%

Global Regional Domestic

Industry sectors

Advanced manufacturing

Automotives

Technology

Transportation and logistics

Energy/Renewable energy/Oil & gas

Consumer products

Insurance

Base:n =36

25%

22%

19%
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World's Best Corporate Bank, 2026, Global Finance

World's Best Corporate Digital Bank, 2024-2026, Global Finance

Best Bank for Transaction Banking in Asia Pacific, 2026, Global Finance & The Asset
Shape the.fUture Safest Bank in Asia, 2009 - 2026, Global Finance
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The information here is published by DBS Bank Ltd. (“DBS Bank”) and is for information only.

The information is not directed to, or intended for distribution to or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction where such distribution, publication, availability or use would be contrary to law or
regulation. All rights of DBS Bank are reserved. All services are subject to applicable laws and regulations and service terms. Not all products and services are available in all geographic areas. Eligibility for particular products and services is subject to final determination by DBS
Bank, its affiliates and/or subsidiaries.

The information here may be incomplete or condensed. Any terms, conditions and opinions contained here may have been obtained from various sources and neither DBS Bank Ltd., its subsidiaries and/or affiliates nor any of their respective directors or employees (collectively
the “DBS Group”) make any warranty, expressed or implied, as to its accuracy or completeness and thus assume no responsibility of it. This information may be subject to further revision, verification and updating, and DBS Group undertakes no responsibility thereof.

All case studies provided, and figures and amounts stated, are for illustration purposes only and shall not bind DBS Group. DBS Group does not act as an adviser and assumes no fiduciary responsibility or liability for any consequences, financial or otherwise, arising from any
reliance on the information contained here. In order to build your own independent analysis of any transaction and its consequences, you should consult your own independent financial, accounting, tax, legal or other competent professional advisors as you deem appropriate
to ensure that any assessment you make is suitable for you in light of your own financial, accounting, tax, and legal constraints and objectives without relying in any way on DBS Group or any position which DBS Group might have expressed here.”

All brand names and logos displayed here are the property of their respective owners, are for illustrative purposes only, and use of the brand names and logos does not imply any endorsement, sponsorship, or affiliation with DBS.



